January-February-March 2015

Save Big on Our Annual Filter Sale

Our annual filter sale is here through

GROWING needs

SSEenhury

February and March. Come into any
Grossenburg location and get the best price of
the year. Save time and money, stock up now
and put them on your shelf so when you need

them you have them.

The Grossenburg parts department also offers

servicing your

bulk engine and hydraulic oil delivery to give you the best price year round. If you have or

Written by Terry Korth

need bulk storage we can help with tanks and stands. Our delivery trucks will bring the oil
Parts Department

- to you free — no delivery charges or hidden costs. There is no hassle
Hartington, NE Store

of loading and unloading barrels and buckets for you. =

Llave para filtros
de aceif

Also check out our spring parts catalog coming B
out in February to get the best discounts of the
year on planter, combine, baler and many other

parts to help your prepare for the coming season.

Benefits of John Deere filters:
1. Made to match you equipment’s fluid

flow requirements and performance specs.

2. When used with John Deere lubricants you can

. o .
it extend Change intervals by 50% reducmg cost.

3. They are designed for you equipment — not just
to fit.

SAVE[BIG .
Filter SALE!

16% orr | 20% oOFF

ALL JOHN ALL WIX
DEERE FILTERS FILTERS

Offer good at all seven locations
but must be
ordered through Winner, SD.
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GROSSENBURG IMPLEMENT

New Equipment Programs
May expire or subject to change prior to January 31, 2015

5E Series Tractors: 5083E, 5093E, 5101E, 5085E, 5100E
4+ 0.0% for 60 Months
+  1.9% for 72 Months

5 Series Specialty Tractors: 5M
4+ 0.0% for 48 Months
+  1.9% for 60 Months
4+ 2.9% for 72 Months

6D Series Utility Tractors
+  0.0% for 60 Months
4+  1.9% for 72 Months

6 Series Utility Tractors: 6105M, 6115M, 6125M,
6140M, 6150M, 6105R, 6110R, 6115R, 6120R, 6125R,
6130R, 6140R, 6150R, 6030 Series Utility Tractors and
Small Frame 7030 Series

4+ 0.0% for 60 Months

+  1.9% for 72 Months

6 Series Row Crop Tractors: 6170M, 6170R, 6175R
6190R, 6195R, 6210R, 6215R

4+  2.9% for 36 Months

4+ 3.5% for 48 Months

4+ 3.9% for 60 Months

4+ 4.5% for 72 Months

7R, 8R, 9R Series Tractors

4 Month Interest Waiver

2.9% for 36 Months

3.5% for 48 Months

3.9% for 60 Months

4.5% for 72 Months

4 Month Interest Waiver Available

++++++

Round Balers, Square Balers, Mower Conditioners,
Pull-Type Forage Harvesters and Heads, Disk Mowers
+  0.0% for 48 Months

4+ 1.9% for 60 Months

4+ 2.9% for 72 Months

Used Equipment Programs

May expire or subject to change prior to January 31, 2015
*All programs require 30% down unless prior approval.

Tractors 90PTO hp+

4+ 3.25% for 60 Months Combine

4WD Tractors = g

+  1.9% for 48 Months flnanCIng

Air Seeders

4+ 1.9% for 48 Months at an all

Planters H

+  1.9% for 48 Months tlme IO W',

Tillage Combines

; l 3.25% for 60 Months * 0% fOl" 36 MOl’lthS
alers

+  1.9% for 48 Months OR

4+ .9% for 48 Months

Windrowers/Mocos
4+ 3.25% for 60 Months

SPFH
4+  1.9% for 48 Months

*Please call us to verify
new or used interest
rates as they can
change monthly*

Sprayers
+  1.9% for 48 Months
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From the Finance Department

John Deere Financial has been financing agricultural
equipment for almost as long as they have been building it.
They understand agriculture and the needs of all types of
producers. They know the equipment, how it is used, and
what it means to your operation and livelihood. So who
better to trust for your agricultural equipment financing

than the company whose name is on it.

No matter what the size or type of agricultural operation
Written by Terry Frank you have, you can count on John Deere Financial, scason
Administration after season, in good times and tough times. John Deere
Hartington, NE Store i ial will work with you to help you acquire the
equipment, parts and service you need to reach your
operational goals. They do more than just
finance purchases. They build long-term
relationships based on trust and deep

understanding of your agricultural needs.

John Deere Financial, together with
Grossenburg Implement, want to help
you purchase John Deere products and
services. Throughout the year, John Deere
Financial and Grossenburg Implement have |
a variety of special offers on equipment,

parts, service and integrated solutions.

Whether it be low rate financing, waiver of
interest or low rate leasing on agricultural  ——u
equipment to No Payment/No Interest

on parts, service and integrated solution
products or low rate or no interest on lawn
and garden equipment. Please check with Grossenburg Implement throughout the year
on special offers that the John Deere Financial Family (John Deere Financial, John Deere
Multi-Use (Farm Plan) or John Deere Financial Revolving Plan) has to offer.

John Deere Financial along with Grossenburg Implement want your farming operations
to thrive. Please allow us the opportunity to help and support your efforts. Feel free to

call on us at any one of our seven locations.
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Take the Opportunity

Wow 2014 flew by! Mother Nature put us to the test
throughout the year. 2014 started out very cold, then she
left us dry throughout the spring planting season. Next she
threw us a curve ball and opened up the skies with much
needed rains and unfortunately big storms. Overall the
crops were great, yes there were a few storm damages in

some areas that were not so good. 2014 had a lot of ups and

downs throughout the year and I am sure that 2015 will
Written by Douglas Sudbeck be the same way. Throughout my years with Grossenburg,
Store Lead Thave seen many curves in the road for our customers
Hartington, NE Store and it is amazing how (you) the customer take it in stride
and turn those curves into an opportunity to grow your
operation. Customers are always looking for the opportunity to make advancement in
the operation, no matter what size of operation that you run. The opportunity to grow
doesn’t always mean adding acres. What about growing more on the acres that you

already have?

[ am going to explain what I mean by this last question. Last spring we had the
opportunity to demo the new John Deere ExactEmerge planter. We set up a demo
with a customer. We agreed to have other customers come to the farm to run this unit.
Throughout the day we had around 50 different customers watch and operate this
planter on 206 acres of corn
on three fields. We had some
tilled ground, some notill
bean stubble and some notill
into standing corn stalks.
Average planting speed
was around 7 to 7.5 MPH.
This fall I was able to spend
some time in the combine
with this customer and saw
an amazing stand. The seed
placement was perfect. It
was the best crop that he has
ever had on these fields. Did Mother Nature help with this? Yes, but the seed depth and
seed placement played a bigger part. This customer was able to grow more, and be more
profitable on the same acres that he has farmed for years.

The family at Grossenburg has those opportunities and the knowledge to help you grow
in your operation. Take advantage of these opportunities and let Grossenburg serve your

growing needs. We look forward to helping you grow in 2015.

Employee Spotlight

Employee:
Matt Hahne

Hometown:
Coleridge, NE

Job Description:
Sales

2™

Store Location:
Wayne, NE

Family:

Married to Marisela

and they have a son,
Marshall, 2 years old and
daughter Makayla, 1 year

How Long Have You Worked at John Deere:
One month

What Do You Like Most About Your Job:
| get to work with all the big machinery and meeting all
sorts of people.

Hobbies: hunting, fishing, riding horses and doing
some roping.

Favorite John Deere: ALL John Deere Tractors

Employee Spotlight

Employee:
Clint Hitchcock

Hometown:
Winner, SD

Job Description:
Tractor Technician

Store Location:
Winner, SD

How Long Have You
Worked at John Deere:
A little over 5 months

What Do You Llke Most About Your Job:
All of the people | work with.

Hobbies: Hunting and Fishing
Favorite John Deere: 4020

South Dakota: Winner 605-842-2040 ¢ Pierre 605-224-1631 ° Philip 605-859-2636
{ Nebraska: Bloomfield 402-373-4449 » Hartington 402-254-3908 * Laurel 402-256-3221 * Wayne 402-375-3325
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Grossenburg Implement = |NCRED|BL VA

JOHN DEERE
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%
for 60
months'

Hay Balers

%
for 48

months®
Winner, SD ....cooveve... 605-842-2040
Pierre, SD....oooovevee 605-224-1631
Philip, SD ..o 605-859-2636

Bloomfield, NE... 402-373-4449

Grossenburg.com

6D Series Tractors (105-140 hp')

$3,090 off

%
for 60
months?

JoHNBEERE:

Mower-Conditioners

%
for 48
months®

Hartington, NE........... 402-254-3908
Laurel, NE.........cococo... 402-256-3221
Wayne, NE................... 402-375-3325

BM/6R Series Tractors (105-130 hp')

1T EREE N

6M/6R Series Tractors (140150 hp')
% %
for 60 for 60

g)nths g)nths
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& Jorn Deere ‘ Qrossenburg :

10ffer valid through 2/2/15. Subject to approved installment credit with John Deere Financial. Some restrictions apply; other special rates and terms may
be available, so see your dealer for details and other financing options. $2,000 off or fixed rate of 0.0% for 60 months on 5 Series Tractors. Excludes 5M,
5025 and 5 Series Specialty Tractors. Valid only at participating U.S. dealers. 20ffer valid through 2/2/15. Subject to approved installment credit with
John Deere Financial. Some restrictions apply; other special rates and terms may be available, so see your dealer for details and other financing options.

$3,000 off or fixed rate of 0.0% for 60 months on 6D Series Tractors. Valid only at participating U.S. dealers. 30ffer valid through 2/2/15. Subject to ap-
proved installment credit with John Deere Financial. Some restrictions apply; other special rates and terms may be available, so see your dealer for details
and other financing options. Fixed rate of 0.0% for 60 months and $2,000 off or $7,000 off on 6M/6R {105-130 hp) Tractors. Valid only at participating
U.S. dealers. 4Offer valid through 2/2/15. Subject to approved installment credit with John Deere Financial. Some restrictions apply; other special rates
and terms may be available, so see your dealer for details and other financing options. Fixed rate of 0.0% for 60 months and $1,000 off or $6,000 off on
6M/6R (140-150 hp) Tractors. Valid only at participating U.S. dealers. 5Offer valid through 2/2/15. Subject to approved installment credit with John Deere
Financial. Some restrictions apply; other special rates and terms may be available, so see your dealer for details and other financing options. Fixed rate of
0.0% for 48 months. Valid only at participating U.S. dealers. tManufacturer’s estimate of power (ISO) per 97/68/EC.



On the Lighter Side

A young man named Chuck bought a horse from a farmer for
$250. The farmer agreed to deliver the horse the next day. The
next day, the farmer drove up to Chuck’s house and said, “Sorry
son, but | have some bad news, the horse died.”

Chuck replied, “Well, then just give me my money back.”

The farmer said, “Can’t do that. | went and spent it already.”
Chuck said, “Ok, then, just bring me the dead horse.”

The farmer asked, “What ya gonna d with him?”

Chuck said, “I’'m going to raffle him off.”

The farmer said, “You can’t raffle off a dead horse!”

Chuck said, “Sure | can. | just won't tell anybody he’s dead.”

A month later, the farmer met up with Chuck and asked, “What
happened with that dead horse?”

Chuck said, “I raffled him off. | sold 500 tickets at $5.00 a piece
and made a profit of $2,495.”

The farmer said, “Didn’t anyone complain?”
Chuck said, “Just the guy who won. So | gave him
his $5.00 back.”

Chuck grew up and works for the Government!

Call now to book your winter promo

at your nearest location.

Service - The Other Half of a Great Product

AT At Grossenburg Implement we really do have a great

product to sell and service. We have seven great service

departments to service those great products that we sell.

At all of our locations we have technicians that have 10, 20,
30 and even more years of experience. We spend thousands
of dollars and hundreds of hours on training every year. Our

service departments have all the special tools to do the job

right the first time. We are well equipped to handle on the

Written by John Dreesen

farm service calls with our service trucks. With the high

Corporate Service and tech world that we live in today, we wouldn’t be able to do

Warranty Manager

Hartington, NE Store those jobs without computers and we are well equipped

there, also.

Our highly trained technicians know what to look for while doing off season inspections
on your equipment as well as have the know how to do the service and repairs if your
machine would require it. Our goal while doing these inspections is to keep you in the
field during the busy seasons, making your operation more efficient and profitable. Why
not take advantage of these inspections and use John Deere Financial’s No Payment/No

Interest programs and defer the payments until next summer or fall if needed.

Don’t overlook the post cards that we send out in the mail reminding our customers
when that newer machine’s warranty is about to expire. An inspection fee while the
machine is covered by warranty may be a lot less expensive than a repair that is found
afterword.

Give us a call today and schedule your equipment for that inspection!

I would like to thank you for all of your past service work and thank you in advance for

your business in the future. Have a great year!

Nebraska: Bloomfield 402-373-4449 ¢ Hartington 402-254-3908 ¢ Laurel 402-256-3221 * Wayne 402-375-3325

{ South Dakota: Winner 605-842-2040 ¢ Pierre 605-224-1631 * Philip 605-859-2636




AMS Out with the Old and In with the New

As a producer looking for an edge, many of our customers
are itching every year to see what John Deere will come
out with next and how these products will benefit their
operation. Producers are looking for more information to

not only make decisions before the growing season, but also

live data to make better decisions once they are in the field.
By

John Deere has done a great job keeping on the leading edge

9 with their technology from year to year — and this year will
Written by John Brodersen

1SS/ Ag Sales
Hartington, NE Store

be no exception.

In time for spring 2015 John Deere will be introducing
SeedStar Mobile. SeedStar Mobile is run along with SeedStar
3 HP on the ExactEmerge planters and on select planter with SeedStar XP. SeedStar
Mobile is an app for the iPad that will show you row by row information while going
through the field. For example, while planting corn you will be able to watch skips
and doubles show up on a map for each row. This will allow the operator to notice

an issue with a row unit sooner and fix the issue before covering hundreds of acres
with a dysfunctional row unit. Singulation, seed spacing cv, actual population, target
population, variety, gauge wheel margin, applied downforce, ride quality, and ground
speed are the high precision data attributes that will be shown not only with a live read
out, but also with a map layer breaking this information down for each row.

Another great product is actually a tie in to Machine Sync which some of our producers
are already running. Using Machine Sync, machines are now able to share coverage
maps and guidance lines. This comes in handy during harvest so that each machine is
able to utilize Overlap Control assuring their yield and acres come out correct when
running multiple machines in the same field. This will also allow for one operator to
make a guidance line in beans, for example, and share that same line with the rest of the
machines in the field.

Now for the “out with the old” portion of this article. John Deere has announced that
on November 1, 2015 they will be canceling all activations for iTC receivers. What does
this mean for customers who are still running iTC receivers? If you are only running SF1
signal on your iTC this will not affect you other than you will never be able to upgrade
that iTC to SF2 or RTK after that date. If you are running SF2 or RTK on an iTC
receiver there are a couple options. You can continue using that receiver as you do today,
but you will not be able to upgrade these activations to a 3000 receiver after that date.
The other option is to upgrade your activations to a 3000 receiver before November
2015. Grossenburg will try to contact all of these customers before next November and

assist in finding the best solution for each producer.

If you have any questions about new offerings from John Deere, or would like to speak
with somebody about the status of your iTCreceivers please, contact the Integrated

4] ||

‘ of our seven stores and we would be happy tqéelp you.

Solutions Specialist a ‘

Like us on



 Designed for grains weighing up to
64 LB/IBUSHEL!

 Farm bins utilize
G115 GALVANIZED STEEL.

» Farm bin peak load roof ratings up to
10,000 LBS.

 Farm/Commercial bins with
10 YEAR WARRANTIES.

EI[EW“T—_
BO5-42-2001 Winnes

Tips For Grain Bin Safety
1. Lock out the control circuit before entering a bin.

2. Have three people involved when you enter a grain
bin, and enter with a rope and safety harness.

3. If another person becomes submerged in grain,
turn on the fan to move air into the bin. Cut large holes
around the bin, approximately 5 ft. up from the base.

4. Never attempt a rescue by going into the grain
yourself. Call 911.

Sirossenbury :

servicing your GROWING needs

NOW IS THE TIME TO BUY!



John Deere Days

Visit your local store for details.

Wayne, NE Thursday, January 8, 2015
Combined with Open House

Laurel, NE Monday, January 12, 2015 Winner, SD Monday, January 19, 2015

Bloomfield, NE Tuesday, January 13, 2015 Philip, SD Wednesday, January 21, 2015

Hartington, NE Wednesday, January 14, 2015 Pierre, SD Friday, January 23, 2015

A& AL JRE AR JR A J A
Winner, SD Pierre, SD Philip, SD
31341 US Hwy 18 3701 East Hwy 14 300 Wray Ave
m-f 7:30am-5:30pm m-f 7:30am-5:30pm m-f 7:30am-5:30pm
sat 7:30am-12:00pm sat 7:30am-12:00pm sat 7:30am-12:00pm
605-842-2040 * 800-658-3440 605-224-1631 « 800-742-8110 605-859-2636 * 800-416-7839
Hartington, NE Bloomfield, NE Laurel, NE Wayne, NE
JOHN DEERE 88189 Hwy 57 712 West Main 106 Oak Street 1819 Chiefs Way (East HWY 35)
m-f 7:30am-5:30pm m-f 7:30am-5:30pm m-f 7:30am-5:30pm m-f 7:30am-5:30pm
Locations sat 7:30am-12:00pm sat 7:30am-12:00pm sat 7:30am-12:00pm sat 7:30am-12:00pm
402-254-3908 - 800-624-7826 402-373-4449 - 800-658-3252 402-256-3221 + 800-365-6257 1 Parts & Sales person untill 4:00pm

) 402-375-3325 + 800-343-3309
After Hours Parts Phone Numbers - $25 charge will be assessed on your bi

Winner 605-840-2350 ® Pierre 605-222-9714 e Philip 605-454-1894
Bloomfield 402-369-2681 e Hartington 402-841-8591 e Laurel 402-841-6401 ¢ Wayne 402-369-0255
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